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FMI NEWS JUNE 1st 2013 
News gathered from press releases, Headlineauto, 

Motoring4Media, IAAF e-Bulletin and AM-online during May 

2013 
 

ROAD CONDITIONS, ROAD SAFETY AND BUDGETS 

The top road safety priority for local councillors is improving road surfaces and 

reducing potholes, according to a survey conducted by road safety charity, the 

Institute of Advanced Motorists (IAM). 74 per cent of councillors placed potholes 

in their top five road-safety priorities but 61 per cent think that the budgets for 

repairing them will decrease or stay the same. 

 

Other key findings include: 

 

• Fifty-nine per cent of councillors support 20mph speed limits, with 15 per 

cent supporting 20mph for most urban roads. 

• Twenty-nine per cent of councillors think that the government’s policies 

have been bad for road safety. 

• Councillors in the north of England are more likely to say they anticipate 

spending reductions while councillors in the south and east of England are 

less likely to report reductions in their transport budgets.  

•  

IAM chief executive Simon Best said:  

 

“The results show that different political parties offer the electorate real choice 

on their transport priorities. Conservative councillors are more likely to focus on 

road building, road surfaces and car parking, while Labour councillors appear to 

be more likely to prioritise road safety and the use of public transport. Liberal 

Democrats are more likely to focus on cycling and walking.” 

 

“Councillors say that road safety is a priority so they must put up a stronger 

fight to protect road safety budgets. More must be done to fix our roads before 

the backlog of repairs becomes unmanageable.” 

 

For a copy of the full report, email press.office@iam.org.uk 

 

 

The UK's pothole-ravaged roads have contributed to a 30 per cent jump in 

windscreen damage this year, according to AA Glass. A spokesperson said, 

  

"As well as a nasty bang, flying stones and grit thrown up by other vehicles 

damages paint, bodywork and lights, as well as ruining windscreens. The 

research also revealed that more than one-in-ten drivers (12%) haven't had the 

stone chip damage repaired." 

  

 "A stone chip on the windscreen may look innocuous but another shock from a 

stone or hitting a pothole can turn it into a serious crack. Chip repairs are 

normally covered for free under comprehensive insurance but a new screen, 

which would be essential if it's cracked, could affect your no-claims bonus, 

costing you money." 
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AA president Edmund King labelled the nation's roads a "national 

embarrassment" after reporting that a third of AA members had had their car 

damaged by a pothole in the last two years. 

  

He says: "The annual shortfall of more than £800 million in road maintenance 

budgets has left a legacy of potholed roads and pitted glass with drivers 

increasingly left to pick up the tab." 

  

The AA is encouraging road users to report potholes to local authorities to allow 

them to repair them; and information on making a pothole claim is available on 

the AA website: www.theaa.com/breakdown-cover/pothole-damage-how-to-

claim.html 

 

 

A report for the RAC Foundation concludes that although councils and the 

Highways Agency responded well to the recent periods of snow and ice, 

changing weather patterns mean strategy will have to shift from one of trying to 

change the conditions to one of coping with them.  

 

A report found that there was no repeat of the shortage of salt seen in recent 

years. However it notes that at temperatures of -7C and below, the effectiveness 

of salt decreases and high winds mean snow drifts faster than it can be cleared. 

 

Problems were exacerbated by the heavy rainfall of 2012. Surface water and 

field run-off quickly froze as temperatures dropped. Then as the snow melted 

there was flooding as a result of the already saturated ground. 

 

"The reality is that the climate is an evolving beast. No longer can we regard 

periods of severe weather as isolated incidents. They seem to be getting more 

frequent and more extreme and the impact of one compounds the effects of 

another. As the climate appears to change we should not confuse extreme 

weather with rare weather. 

 

More info from Philip.gomm@racfoundation.org  

 

 

NEW CAR REGISTRATION TRENDS 

Unlike the March figures the April figures for European car sales show a slight 

increase. Warwick Business School Professor Christian Stadler says:  

 

"We cannot take the April rise in European car sales to mean that we are seeing 

a real recovery yet in the European car industry. We still see that mass 

production cars are in trouble because consumers cannot afford them, but the 

premium cars are doing better. Car sales are also doing well in the UK because 

the economy is doing slightly better here, compared to the rest of Europe”. 

 

"These numbers also look good because the industry is coming from such slump 

in the financial crisis and so there are not as many used cars around now. 

Because there are so few used cars around prices for them are high and so 

people are thinking they may as well buy a new car." 
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The Society of Motor Manufacturers and Traders (SMMT) revised its 2013 new 

car registration forecast up to 2.106 million units, a 49,000 unit increase on the 

previous estimate of 2.057m units. 

 

The new figure is a 3% increase on the 2012 total of 2.045m units and the 

SMMT is expecting diesel to take 49% of the market. The forecast for the 2014 

new car market is 2.123m units, up 0.8% on the 2013 forecast volume. Diesel is 

also expected to account for 49% of the market next year. 

 

 

USED CAR SALES TRENDS 

BCA's latest Pulse report shows that the headline average monthly used car 

value declined by 7% in April compared to March, although year-on-year values 

were up by over 16%. Changing model mix combined with increasing volumes 

was largely responsible for the month-on-month decline. 

 

Across the board used car prices averaged out at £6,502 last month, down by 

£498 compared to March but significantly ahead of April 2012 by £903 (16.1%).  

Average values have declined for four consecutive months since the record of 

£7,361 established last December.  

 

 
 

However, demand remains high at the budget end of the marketplace and 

average part-exchange values remained above £3,500 for the fifth month in a 

row. This reflects the economic conditions and stock availability. 
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Average values fell in the nearly-new sector in April to £19,663 from £21,075 in 

March, with performance against CAP Clean falling by nearly two points to 

98.7%.  Nearly-new values will always be affected by changing model mix in this 

low volume sector and it would affect franchised dealers the most. 

 

 
More information from www.british-car-auctions.co.uk 

 

Cap Automotive explains that an increase in vehicle volumes lies behind the fall 

in prices, leading to ‘cherry-picking' of the best stock in the trade, while less 

attractive cars are forced down in value.  CAP cautions against alarm, however, 

arguing that a downturn was inevitable following a long and "almost unnaturally 

stable" period during which some even increased in value. 

 

The increase in cars available stems partly from the success of new car dealers - 

as the UK gathers pace as Europe's ‘hot spot' for new car sales - taking in large 

numbers of part-exchange vehicles, which are often immediately traded out into 

the market. 

 

New car showroom activity has been as much as 20% higher than at this point 

last year and one large dealer group last month reported its highest number of 

part-exchanges for four years. 

 



5 

 

The increase in volume from part-exchanges and fleet car replacement activity 

has led to prices coming under pressure for the first time in many months. 

Rather than being alarmed at the return of the all-too-familiar pattern of falling 

car values we should acknowledge that, with increased volumes in the 

marketplace and strong new car offers to tempt some buyers out of the used 

market, total stability was always going to be unsustainable indefinitely. 

 

More info from Mike.Hind@cap.co.uk 

 

 

The tougher business climate has resulted in confidence about immediate future 

performance slipping, in comparison with the more buoyant mood of 

independents this time last year. 

 

As CAP reported last month, stock levels are continuing to cause headaches for 

independent used car dealers. However, the quality and range of choice of 

vehicles available in the trade has improved. 

 

Mike Hind, of CAP, said:  

 

"Independent dealers are clearly still enjoying success and they are finding it 

easier to source the right cars. That's a far cry from a year ago, when franchise 

dealers were struggling so hard to sell new cars that they were competing much 

harder with the independents to acquire good quality used cars in the open 

market. That additional competition for stock was causing real pain for 

independents”. 

 

"However, the re-focusing by franchise dealers on new car business is posing 

other problems for some independents. Making the finance options on new car 

deals more affordable than anyone at CAP can remember has enabled franchise 

dealers to tempt buyers into new cars, taking business away from independent 

used car dealers”. 

 

The CAP website is www.cap.co.uk 

 

 

The sector is still tainted by poor practice. A recent report on BBC One’s TV 

Watchdog programme highlights the risk of buying from a dealer who doesn't tell 

the truth about their vehicles. 

  

The Watchdog team investigated a dealership that was selling vehicles with 

known faults and cheating innocent used car buyers into parting with their cash. 

The report revealed that the dodgy sellers were also pushing the price tags up to 

well over the vehicles' actual value. HPI warns consumers to do their homework 

and conduct an independent vehicle inspection, with the likes of the RAC or AA 

along with a history check from HPI. 

  

"This Watchdog episode reminds us how easy it is to be duped by smart sales 

patter and a friendly approach," explains Nicola Johnson at HPI. "Too many used 

car buyers take the seller's word at face value. This leaves them at risk of being 

told a pack of lies and spending good money on a car that turns out to be a 

nightmare on wheels. To top it all, the unscrupulous sellers featured were also 
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convincing people that once they bought the car any faults were the new 

owner's responsibility and that they had signed away their legal rights. This is 

not the case and shows just how important it is for consumers to know their 

legal position." 

  

When buying from a dealership, HPI urges consumers to ask to see the history 

and mileage checks the dealer should have conducted, as advised by the Office 

of Fair Trading (OFT); check that they are part of an organisation such as the 

Retail Motor Industry Federation (RMIF) or that they have signed up to the Motor 

Codes scheme (www.motorcodes.co.uk), which demands a strict code of 

practice.  

  

For further information visit www.hpicheck.com  

 

MOTOR INDUSTRY MOVES CLOSER TO LICENCING 

This story follows on from that above. Developed by the Institute of the Motor 

Industry (IMI) and backed by the UK Commission for Employment and Skills, the 

IMI has launched its Professional Register to help the sector improve its image 

by changing public perception and increasing consumer confidence by ensuring 

that the industry has a skilled, competent and professional workforce. 

 

Dealers can join the register by being an IMI member and fulfilling 

approximately four days of continuing professional development (CPD) activity 

over a three year period. Automotive Technician Accreditation (ATA) and 

Automotive Management Accreditation (AMA) qualifications will also grant access 

to the Professional Register. 

 

Steve Nash, the IMI’s chief executive and former BMW (UK) aftersales director, 

said:  

 

“The industry is not licensed at this point in time and anyone can set themselves 

up as specialists with no real qualifications. So at present these people are on a 

level playing field with those who have made an investment in proper training 

and professionalism, which is not good for the retail motor industry. The 

Professional Register allows the public to differentiate between people who are 

investing in training and development and those who do not, placing skills at the 

heart of our industry.” 

 

Motorists can search the www.imiregister.org.uk website to find businesses and 

individuals which are registered. 

 

 

THE CHANGING FACE OF CAR OWNERSHIP AND USE 

The way cars are bought will change even more radically in the future as a new 

generation of motorists are more interested in what goes on inside than how 

their vehicle looks from the outside. 

 

According to Professor Dale Harrow, head of the automotive design school at the 

Royal College of Art in London, young people are being brought up in a society 

where you rent or hire, be it mobile phones, houses or even cars, and they want 

to be able to upgrade to the latest technology as quickly as possible. 
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Harrow's thoughts mirror those of another academic, Professor Juliet Schor of 

Boston College in Newton, Massachusetts. She reckons kids in America are 

falling out of love with the motor car, turning their affections instead to their 

social networks or computer screens. A younger generation is becoming less 

reliant on travel to communicate and become increasingly aware of the 

environment. 

 

She has discovered that there has been a major decline in vehicle miles travelled 

in America. "We are now back to where we were in 1995 in terms of the miles 

covered by motorists. This is partly due to economic conditions but youth is 

shifting away from driving because it takes them away from their screens. 

 

"Fewer than one third of 16-19 year olds are applying for their driving licence in 

the US now compared to almost 100 per cent in 1978. New consumers will view 

cars as a service rather than a product. Once that happens there will be a whole 

new dynamic to the second hand car industry because it will become more of a 

throwaway society”. 

 

"Maybe you will be able to change the car with new panels and colours, retaining 

the original platform and running gear. Take that a step further and you can 

have centralised manufacturing of the base platform and local customisation”. 

 

"We are already investigating rapid manufacturing techniques - the toy maker 

Fisher Price is already looking at 3D printer downloads for toys and while this 

sounds space age it could be something to look at for the future." 

 

Anecdotal evidence in the industry does indeed suggest that younger people in 

Europe and the US are not jumping into cars so quickly, particularly in big cities 

where public transport is easier and cheaper. They are more interested in new 

ways of cars usage such as car-sharing or renting on a daily or even hourly 

basis. 

 

 

Whilst car sharing as a concept has existed for several years, the uptake rates 

and emergence of new players in the traditional as well as “Peer to Peer (P2P)” 

car sharing market has proliferated in the last 5 years. Member numbers 

increased by over 90 per cent between 2008 and 2012, growing from 500,000 to 

over 940,000. According to Frost & Sullivan, this trend is set to continue. 

 

A recent study revealed a potential for over 15 million car sharing members in 

Europe alone by 2020, but there is a lot of education and behavioural change 

amongst consumers’ mobility patterns that need to take place to achieve such 

growth. The survey yielded interesting results; for example, the majority of car 

sharing members (53 per cent) were under 34, degree educated (67 per cent), 

and did not own a car (51 per cent). 

 

From those of the whole sample, who currently own a car and are considering 

joining a car sharing service, over 40 per cent would consider selling their 

vehicle. This underlines the continued downward trend in car ownership in major 

cities that adopt car sharing services. 

 

For more information, visit: www.urbanmobility.gilcommunity.com. 
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New Europcar research identifies that the financial burden of motoring is leaving 

cars on driveways for much of the week. The study of 1000 motorists reveals 

that they are spending 10% of their monthly income on motoring and car 

ownership costs - yet 65% are using them for less than an hour a day.  Hence 

cars are staying on driveways. 

 

The Europcar research reveals that insurance is a big cost factor for motorists, 

with respondents saying it has risen by an average of £57 per year and the 

majority admitting to spending up to £600 each year on this vital cover.  With 

over a third of the motorists surveyed owning two cars per household, that's 

double the cost when it comes to car tax, motor insurance, servicing and fuel. 

 

Despite the rising costs of car ownership, more than half of those questioned 

(56%) said public transport couldn't replace their car, admitting they find it too 

costly (40%), inconvenient (64%) and unreliable (53%). 

 

The annual cost of motoring has been calculated as £6689 including fuel.  For 

around £150, plus fuel, a family could hire a mid-range family car from Saturday 

to Monday from Europcar.  So they could hire every other weekend and still 

make savings on the annual cost of owning their own vehicle.  Plus they won't 

have the hassle of vehicle maintenance which could be a major factor as the 

average age cars driven by the survey respondents was 5 years with 18% 

owning a car over 10 years old. 

 

More information from www.rac.co.uk/advice/reports-on-motoring/rac-report-

on-motoring-2012/content-chapters/3-0-motorists-and-money/ 

 

(Ed: Back in the 1990s I was a partner in the Automotive Strategies Group. We 

published a report called From Ownership to Use. There has been no radical 

change since then but the signs of a shift in attitudes are definitely becoming 

more visible) 
 

More information about current car use was published recently. 'Treasury data 

shows that March 2013 saw the lowest level of fuel duty receipts on record and 

the lowest amount of fuel sold at the pumps. Quentin Willson, FairFuelUK's 

spokesman, said: 'this data proves the wisdom of our campaign. If consumers 

aren't filling up, they're not out spending on the high street either. The Treasury 

is losing income and the economy is suffering. HMRC needs to look at their fuel 

policy to stop it strangling growth and the Government needs to investigate 

allegations of oil price fixing now'. 

 

Website - www.fairfueluk.com  

 

 

MOT TEST CHANGES 

MOT changes which have been in effect since March 20 2013 will force motorists 

to pay attention to warning lights on their dashboard. The changes have been 

enforced to bring the MOT test up to date with complicated modern safety 

technology which we rely on every day (even if we don't know it), and to bring 
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the UK MOT in line with EU standards. New additions to the test mainly focus on 

electronics, and their associated warning lamps, including power steering, brake 

fluid levels, and headlight warnings. 

 

Mark Bower-Dyke, Chairman of Be Wiser Insurance, comments: 

 

"Some motorists might be in for a shock when it comes to their MOT if they 

don't know previously unimportant warning lights can now be a failure case. 

Really the MOT was long overdue an update; cars have become a lot safer, and 

in turn more complicated, since the test was last changed 20 years ago." 

 

 

More info on www.bewiser.co.uk 

 

 

Recent votes by EU Parliament committees have answered the pleas by 

Independent Automotive Aftermarket Federation (IAAF) and other Figiefa 

members, in the UK and in other member states, to modify proposals from the 

European Commission to change aspects of national periodic vehicle 

roadworthiness tests. 

 

IAAF chief executive Brian Spratt commented,  

 

“Aspects of the Commission’s original proposals would have severely hampered 

independent servicing of vehicles, as there were requirements for the use of only 

type approved parts, no access for the technical data necessary to carry out the 

test and, as a late addition from a German MEP, a requirement for the 

separation of testing from servicing.  This latter item having immense 

implications for the UK testing regime which is, actually, one of the best in 

Europe.” 

 

The outcome of the voting recognises the major concerns that were explained 

and clarified during the several meetings with officials from the Parliament, and 

have all been duly taken into consideration.  

 

As a result, the opinions expressed by the two Committees are that: 

 

• The definition of ‘Roadworthiness test’ should be focused on the functionality of 

the vehicle and not on a check of its parts and components, nor on the 

conformity of such parts to type-approval requirements. Therefore, according to 

the adopted definition, there would be no risk for the independent aftermarket to 

see parts of matching quality being cut off from the market;  

• Independent operators should be able to receive  the PTI-specific technical 

information which is necessary to properly prepare the vehicle for a  Periodic 

Technical Inspection (PTI); 

• The independent operators should be able to access the information that will 

be included in the planned future Electronic Vehicle Information Platform, which 

will be a European database gathering all the PTI related information (e.g. 

causes for failures). This is to prevent that only some market operators, such as 

e.g. vehicle manufacturers, would have access to this data and would thereby 

receive a competitive advantage which would potentially distort fair competition 

in Europe. 
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• The proposed restriction on testing centres also servicing vehicles should be 

dropped. 

 

The amendments to the proposals passed by these two Committees will now go 

forward for consideration by Werner Kuhn MEP the main ‘Rapporteur’ on the 

Roadworthiness proposal for the Transport Committee (TRAN), which is leading 

on this issue.  

 

The IAAF and Figiefa will be calling upon the Rapporteur1 and all Members of the 

Transport Committee to adopt the amendments during their vote on the 30th of 

May. Once adopted in Committee, the final report will be voted during the 

Parliament’s plenary session in July. 

 

“This is an important step in the process of convincing the European legislators 

that they must take the needs of the independent aftermarket into consideration 

with these Roadworthiness Testing proposals,” said Brian Spratt. “After all, the 

consumer relies on the convenience and expertise of the network of UK MoT 

stations, the vast majority of which are in the independent aftermarket.” 
 

1 Rapporteur - someone who is appointed to study a particular situation or 

subject and report what they learn to an organisation 

 

 

The Castrol Trend Tracker report, due for release in June, highlights the 

importance of the independent service and repair sector to the UK MoT Testing 

regime. With a greater number of older cars on the road (caused by motorists 

keeping cars longer due to the poor economic climate) independent workshops 

carried out almost five times as many MoTs in 2012 as the franchised dealer 

sector (74 per cent of all MoTs versus 15 per cent). With MoTs comes a 

significant demand for repairs, and the majority of aftersales work for older cars 

is, in any case, conducted by independent workshops. 

 

The retail market for service, maintenance and repairs increased to £9.37bn in 

2012 (excluding MoTs and VAT), a one per cent increase in real terms over the 

previous year and a seven per cent rise since 2008.  However, the longer term 

view is of a market in decline. 

 

The report suggests that growth across the aftersales sector is principally the 

result of motorists holding onto their vehicles for longer – motorists purchasing 

their car from new now keep it for 3.6 years on average, compared to just 2.9 

years in 2008 – thereby incurring increased costs for servicing, maintenance and 

repairs. 

 

However, with new car sales predicted to continue to rise steadily, the report 

suggests that the average age of cars will fall and the size of the 0-4 year car 

parc will increase.  Consumer research for the report found that independent 

workshops captured around 54 per cent of servicing work in 2012, but this figure 

may decrease in future as the proportion of older cars falls in line with growing 

new car sales. 
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CAR WASH TRENDS 

The new report from www.verdictretail.com unpicks some of the key dynamics of 

the European car wash market, and reveals some fascinating new insights. The 

high number of commercial car washes in Germany is a result of the 44 million 

cars in Germany, and strict environmental waste-water legislation that prevents 

motorists from washing their car at home. The average German also washes the 

car nine times a year. Britain in comparison has fewer cars, and the average 

Briton washes their car just two to three times per year at commercial car 

washes as the recession has eaten into disposable incomes. 

  

The report also highlights changes in the type of car wash that motorists favour. 

The number of tunnel and roll-over washes has decreased, but the number of jet 

washes and hand car washes (often a franchise) has increased, a trend that is 

particularly noticeable in the UK. The lower start-up costs required to install a jet 

wash or hand car wash, mean that it is likely that the future of rollover and 

tunnel car washes will be restricted to sites which can guarantee high levels of 

fuel sales – hence more car wash prospects. 

  

More information about the report by Verdict Retail can be found 

here: www.datamonitor.com/store/Product/exploring_the_european_car_wash_

market_2012?productid=CM00053-005 

 

 

INSURANCE FRAUD "RIFE" IN THE MOTOR TRADE  

As many as four out of ten applications for insurance aimed at the motor trade 

may be fraudulent, according to the UK's leading specialist for Motor Trade 

insurance quotes. It all contributes to increased premiums as insurers pass their 

losses to customers. 

 

Amongst the scams that contribute to unacceptable levels of premium inflation 

are: 

 

- Car owners posing as motor traders for coverage for a large number of cars 

they own personally 

- Fake insurance brokers who take trader-specific out insurance policies and 

then setting up ghost broking operations 

- Criminals who take out motor trade policies claiming they are selling vehicles, 

but are really hiring them out for profit. 

 

Further information can be found at 

www.insurance4motortrade.co.uk/treachery-in-the-motor-trade/  

 

DVLA ‘DISARRAY’ OVER TAX DISCS FOR PRE-1960 CARS 

Thousands of classic car owners could struggle to get their MoT exempt cars 

taxed because of on-going  “technical issues” between the DVLA and VOSA. 

Owners of cars manufactured before 1960 have been complaining of problems 

obtaining their tax discs due to the DVLA’s computer systems not recognising 

the MoT exemption, which was introduced last November. 

 

The problem involves pre-1960 vehicles where the MoT was due to expire 

around the period the vehicle was being licensed. In theory customers who are 
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unable to licence via the Electronic Vehicle Licensing system can licence at a Post 

Office but they will require a completed V112 (Declaration of exemption from 

MOT testing) where the customer declares that their vehicle is exempt. 

 

 
 

London enthusiast John Morris, who has been struggling to get a tax disc for his 

1950 MG YA, said:  

 

“It has been a nightmare. I tried to tax my MG online and the system wouldn’t 

let me do it, so I rang the DVLA, who told me to go to a Post Office to tax it as 

their computer system does not recognise the MoT exemption. I went to the Post 

Office, but was refused a tax disc because the staff there said I needed an MoT. 

I’ve been going round in circles, bit I’ve still not got any road tax for my classic!” 

 

 

ARRANGE THE FINANCE FIRST 

A leading car finance firm is urging its customers to get the purchase finance 

they require in place before they start looking for a new vehicle.  

 

Neil Mulhall, Managing Director of Accept Car Credit, said 

 

"Unsecured lending on purchases like cars is as hard as ever, with lenders 

requiring an absolutely clean credit file in most circumstances if they are going 

to hand over their money and that makes it difficult for many people who have 

slight problems with their credit history to obtain the car finance that they are 

looking for. It's far more sensible to arrange the finance beforehand and go to 

the dealer knowing what you can afford and knowing that the money is available 

when you've made your final choice. 

 

Accept Car Credit are specialists in providing bad credit car finance packages to 

customers who have poor credit histories. 

 

website:  www.acceptcarcredit.com 

  

 

UK CAR PRODUCTION UP BUT CV AND ENGINES DOWN) 

 

UK car output (not to be confused with new car registrations) rebounded in April 

to lift the year-to-date total. 

 

• Car manufacturing rose 16.6% to 110,033 units in April. 

• After a subdued Q1, output so far this year increased 1.5% to 503,449 

units. 
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• Growth reflects demand in the home market, up 66.1% in April and in 

economies outside of Europe. Weak European demand remains a concern. 

• Independent analysts suggest that UK car manufacturing could grow a 

third bigger by 2016 with growth expected year-on-year. 

 

 
 

• Commercial vehicle (CV) output fell 3.3% in April to 8,623 units. 

• While output continued to decline in April, the fall was less pronounced 

and output for the home market grew. 

• CV output so far this year is down 15.2% and while some CV 

manufacturers are performing better than others, net volumes are 

expected to fall over the full year. 

 

 
 

• UK engine output rose 9.9% in April to 211,452 units. 

• Earlier shortfalls ensure engine production during the year-to-date fell 

2.1% at 871,707 units. 

• Volumes for the home market rose, in line with registration trends. Export 

volumes have fallen so far this year, however, did rise modestly in April. 

•  



14 

 

 
 

For more details, see SMMT's Sustainability Report 2012 and Motor Industry 

Facts 2013 at www.smmt.co.uk/publications  

  

 

TOUGHER LEARNING REGIME FOR YOUNGER DRIVERS 

The driving public - including under-25s - has spoken out in favour of a 

minimum ‘learning to drive period’ to tackle young driver crashes, as is currently 

being considered by government. A survey by road safety charity Brake and 

Direct Line reveals 84% of drivers agree we need a minimum learning period, 

while even 69% of drivers under 25 are in favour. 

 

The survey of 1,000 drivers by Brake and Direct Line found: 

 

• Widespread support for a range of post-test restrictions, including 70% 

support for a zero-tolerance drink drive limit for novice drivers, and 63% 

support for this from drivers under 25. 

• Nearly nine in 10 (88%) think there should be a minimum number of 

hours of supervised driving for learners, with six in 10 (58%) thinking this 

should be at least 35 hours. 

• Nine in 10 (90%) want mandatory lessons on motorways and in difficult 

conditions for all learners. 

 

 

DRIVING LIKE A GIRL BRINGS REWARDS 

On a similar theme, Drive like a girl, the telematics insurer launched in January 

to encourage safe motorists, has handed back more than £51,000 to its first 500 

customers in recognition of their driving. 

  

The brand was established to help careful drivers beat the gender directive, 

which has prevented insurers from selling cheaper cover to young females even 

though they represent a smaller risk than their male counterparts. It promises to 

give money back after three months to anyone who has 'driven like a girl'. The 

youngest drivers could get as much as 17% back. 
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85% of the 500 earliest customers are getting money back, with 60% receiving 

their own maximum discount at an average of £137 each. 1 in 4 customers 

received more than £150 back. Some 7%, mostly the youngest motorists, will 

get more than £250 as their three-month discount. 

 

The quality of driving is assessed using data sent back by the telematics box 

installed behind the dashboard at no extra cost when people buy policies. 

 

"We are delighted that so many of our customers have earned these rewards. 

Because they have driven safely, we are less likely to have to pay claims so we 

can afford to help them control their motoring costs," said spokeswoman 

Charlotte Halkett. "If they keep up the good work they could save even more 

when they renew. All this and they are less likely to be in a dangerous accident." 

  

Drive like a girl's sister brand insurethebox, which went live in 2010 with the aim 

of using telematics to provide incentives for safe motoring, has analysed more 

than 600 million miles of customer driving. It found that the average young 

motorist is nearly 72% less likely to cause an accident after the first year. Whilst 

young drivers normally improve with experience, around 35% of this reduction 

can be attributed to the influence of telematics. 92% of young insurethebox 

customers receive reductions on renewal averaging 30%. 

 

More information from parm.evans@drivelikeagirl.com  

 

 

SPEED CAMERA COMPANIES MAKING FALSE CLAIMS 

Vysionics ITS, makers of SPECS average-speed cameras, have agreed with the 

Advertising Standards Authority to change their advertising claims, following a 

complaint from Malcolm Heymer, traffic management adviser to the Alliance of 

British Drivers. 

 

Vysionics claimed that SPECS installations "on average reduce KSIs (Killed and 

Seriously Injured casualties) by more than 70%". The clear implication of this 

wording is that the entire reduction in casualties was due to the cameras alone. 

As Malcolm Heymer points out, this cannot be the case. 

 

"Road accidents require two or more contributory factors to come together at 

the same time. This means there is an element of chance, so accident numbers 

along a particular section of road will always vary from year to year. Speed 

cameras are usually installed after two or three years of above average accident 

numbers. There is a very strong chance, therefore, that the numbers would drop 

again of their own accord anyway. When they do, the speed cameras 

undeservedly get the credit. This is the biggest cause of the exaggerated claims 

for speed cameras." 

 

Malcolm continues, "Other factors are also involved, especially the national 

downward trend in casualties, particularly those involving serious injuries and 

deaths. For instance, between 2004-06 and 2008-10, KSIs on rural A-roads 

nationally fell by 26%. And in many cases where speed cameras are installed, 

other engineering improvements are made at the same time. Even fairly minor 

changes to junctions, signs and road markings can make a significant difference 
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to accident frequency. When all these factors are taken into account, there is 

often no discernible benefit from speed cameras at all." 

 

The ABD's deputy chairman, Brian Gregory, concludes, "This is long overdue 

recognition that the claims of the whole speed enforcement industry are 

exaggerated and self-serving. The huge increase in speeding penalties in recent 

years has contributed nothing to the downward trend in casualties which, since 

2008, has been largely due to the economic downturn. A similar downward trend 

has been seen in other developed countries, regardless of whether they use 

speed cameras. The main cause of road accidents is inattention, so this is where 

road safety policies should be focussed." 

 
 

 


